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Selling your home is one of the biggest financial and personal
decisions you will ever make. It is not just about putting a sign in the
yard. It is about navigating a process that involves timing, pricing,
marketing, negotiations, and emotions. For most people, their home is
their single largest asset, and the decision to sell comes with plenty of
questions. How much is my home worth? Should I fix it up before
listing? How do commissions work? What happens if the buyer’s
inspection uncovers problems?

Over the past 25+ years, I have worked with nearly 1,000 home sellers
who started with those very same questions. The good news is you do
not have to figure it all out on your own. With the right guidance,
selling your home can be smooth, profitable, and even enjoyable.

That is why I created this guide. Inside, you will find straightforward
answers to the 25 most common questions every seller asks. Each
section is written in clear, simple language designed to help you feel
informed and confident, no matter where you are in the process.

This guide covers everything from setting the right price, to preparing
your home for the market, to evaluating offers and navigating the
closing table. Instead of relying on internet guesses or second-hand
advice, you will have professional insights based on years of real
experience in your hands.

My role is not just to help you sell your house. My role is to protect
your interests, position your home to attract the right buyers, and
negotiate the strongest outcome on your behalf. Whether this is your
first time selling or you have sold before, you will walk away with
clarity, confidence, and results.

Let’s get started.
   ---Dean Rinker

A PERSONAL NOTE FROM MEA PERSONAL NOTE FROM MEA PERSONAL NOTE FROM ME
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1. How much is my home worth?
Your home’s value depends on recent comparable sales, current
market demand, location, and condition. Online estimates are a rough
guess, but a professional market analysis gives you a true picture of
what buyers are willing to pay today.

2. How do you determine the right listing price?
We look at recent sales of similar homes, current inventory, and buyer
demand. Pricing too high can scare off buyers, while pricing correctly
often leads to stronger offers and sometimes even bidding wars.

3. How long will it take to sell my home?
Average timelines vary by market. Some homes sell in days, others in
weeks or months. Pricing, condition, and demand all play a role. My
goal is always the shortest time with the strongest price.

4. When is the best time to sell?
Spring and summer usually bring more buyers, but people buy homes
year-round. The best time is when you are ready and we can position
your home competitively.

5. Should I sell before buying my next home?
It depends on your financial situation and comfort level. Some sellers
prefer to sell first for certainty, while others buy first if they qualify.
We can review options like bridge loans or rent-backs.

GENERAL SELLING QUESTIONSGENERAL SELLING QUESTIONSGENERAL SELLING QUESTIONS

📌 Clarity Beats Guesswork
Most sellers lean on online estimates or neighbor gossip, and it costs them thousands.
With my EquityMAX Market Positioning Assessment, you get real data, competitive
analysis, and timing strategies designed to protect your equity. Guessing at value is
risky. I’ll show you exactly where your home stands so you can sell with confidence
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6. How much are real estate commissions?
Commissions vary, but they are typically a percentage of the sale
price and paid from your proceeds at closing. I’ll explain exactly how it
works up front.

7. Are commissions negotiable?
Yes. That said, commissions fund marketing, advertising, and
professional service that helps you net more money in the end.
Cutting commission often reduces exposure and results.

8. What other fees should I expect when selling?
Typical fees include escrow/title charges, county transfer taxes, and
potential HOA dues. I’ll provide an estimated net sheet so you know
what to expect.

9. How much will I actually walk away with after the sale?
This depends on your mortgage payoff, commissions, and closing
costs. I’ll prepare a seller’s net sheet that breaks it down clearly
before we list.

10. Do I need to pay closing costs as a seller?
Yes, but they’re different from a buyer’s. Your portion usually includes
commissions, title, and escrow. Buyers typically pay for their loan
costs.

COSTS AND COMMISSIONSCOSTS AND COMMISSIONSCOSTS AND COMMISSIONS

💰 The Wrong Math Can Cost You
Too many sellers fixate on commission without seeing the bigger picture. I sell homes 4%
higher and 11 days faster than the market average — which means my clients keep more
equity, even after commission. With my EquityMAX Service Packages, you choose the
service level and commission structure that fits your goals. Add in my Easy-Exit
Guarantee, and there’s zero risk; if I’m not delivering, you can walk away anytime.
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11. What should I do to prepare my home before listing?
Declutter, deep clean, and handle small repairs. First impressions
matter, so curb appeal is key. I’ll provide a custom prep checklist for
your home.

12. Do I need to make repairs or upgrades before selling?
Not always. Some small fixes pay off, others don’t. I’ll recommend only
what’s worth it for your situation.

13. Should I stage my home, and how much does staging
cost?
Staging helps buyers picture themselves living there, which usually
leads to faster sales and higher offers. Costs vary, but often pay for
themselves in your sale price.

14. How important are professional photos and marketing?
Very. Most buyers see your home online first. Professional photos,
video, and marketing make sure your home stands out and attracts
serious buyers.

15. Do I need an inspection before putting my home on the
market?
It’s optional, but can be smart. A pre-inspection can uncover issues
early, build buyer confidence, and prevent surprises later.

PREPARING YOUR HOMEPREPARING YOUR HOMEPREPARING YOUR HOME

✨ First Impressions Decide Your Sale
Buyers form an opinion in seconds, online and at the curb. That’s why my service
packages offer professional photography, staging consultations, video tours, aerial shots,
and custom property websites. I’ll also guide you on which updates pay off, saving you
from wasting money while maximizing your appeal
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16. How do showings and open houses work?
We’ll schedule times that work for you. The goal is to give buyers easy
access while protecting your privacy. Open houses can bring lots of
buyers through quickly.

17. What happens if my home does not sell right away?
We’ll review feedback, market conditions, and pricing. Adjustments to
price, marketing, or condition often solve the issue.

18. How will you market my home to buyers?
Through a mix of online exposure, social media, professional
photography, open houses, networking, and the MLS. The more
visibility, the more offers.

19. How will I be kept updated throughout the process?
I’ll keep you updated on showings, buyer feedback, and market
activity through calls, texts, or emails—whatever works best for you.

20. What is the difference between pre-qualified and pre-
approved buyers?
Pre-qualified means a lender gave them an estimate. Pre-approved
means the lender verified income and credit, so their offer is stronger.

THE SELLING PROCESSTHE SELLING PROCESSTHE SELLING PROCESS

⏳ The Market Moves Fast
Every extra day on the market chips away at your home’s appeal. That’s why I use the
EquityMAX Accelerated Home Selling System: exclusivity, social proof, scarcity, and
urgency. These buyer psychology triggers create momentum, spark competition, and lead
to stronger offers in less time. Don’t let your listing sit and lose leverage; launch strong.
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21. How do I evaluate multiple offers?
We’ll compare not just price, but also terms, contingencies, and
financing strength. Sometimes the best offer is not the highest one.

22. What if the buyer’s inspection finds problems?
Buyers may request repairs or credits. We can negotiate what makes
sense, or sometimes simply say no. Every situation is unique.

23. What happens if my home does not appraise for the
offer price?
The lender may only finance the appraised value. We can appeal, ask
the buyer to pay the difference, renegotiate, or cancel depending on
terms.

24. How quickly can we close once we accept an offer?
Most closings take 30–45 days. Cash buyers can close faster. Timing
depends on the buyer’s financing and title work.

25. What happens after we accept an offer?
We move into escrow. The buyer finalizes financing, completes
inspections, and clears contingencies. Once complete, we sign
closing documents and you receive your funds.

OFFERS, NEGOTIATIONS, AND CLOSINGOFFERS, NEGOTIATIONS, AND CLOSINGOFFERS, NEGOTIATIONS, AND CLOSING

🤝 This Is Where It Really Counts
Most agents can put a home on the MLS. But the real money is made (or lost) in
negotiations. As a certified real estate negotiator with 25+ years of experience and
thousands of hours in deal-making, I protect you from lowball offers, inspection traps, and
appraisal pitfalls. My clients consistently praise how I anticipate issues, keep the process
smooth, and negotiate terms that put them ahead
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Selling your home is more than a transaction, it is a transition to the next
chapter of your life. The decisions you make along the way will have a
lasting impact on your finances, your timeline, and your peace of mind.

Over the past 25+ years I have helped nearly 1,000 homeowners navigate
this journey successfully. I know the challenges sellers face, and I have
developed strategies that consistently deliver results. That experience is
the foundation of my EquityMAX Accelerated Home Selling System, a
proven approach that combines smart pricing, professional marketing, and
buyer psychology to help you sell faster, attract stronger offers, and keep
more of your hard-earned equity.

This guide was designed to answer the most common questions you may
have, but remember: every home, every seller, and every market is unique.
That is why I created my EquityMAX Service Packages. Each package offers
a different level of marketing, support, and commission, giving you the
flexibility to choose how your home is positioned while knowing every
option is built to protect your equity.

My commitment is simple: to help you sell your home for the best possible
price, in the shortest amount of time, with the least amount of stress. Add
in my Easy-Exit Guarantee and you can move forward with complete
confidence. If I am not delivering, you are free to walk away.

When you are ready to move forward, I would be honored to guide you
through the process. With the right strategy we can turn your questions
into clarity, your uncertainty into confidence, and your sale into a true
success story.

FROM MY EXPERIENCE TO YOURSFROM MY EXPERIENCE TO YOURSFROM MY EXPERIENCE TO YOURS

🔑 Ready to Unlock Your Equity Advantage?
Schedule your complimentary EquityMAX Market Positioning Assessment today and
discover how to protect your equity, attract stronger offers, and sell on your terms.

👉 Call/text Dean Rinker at 916-508-5353 or email at dean@deansellsfast.com
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WANT MORE INFO?WANT MORE INFO?WANT MORE INFO?

Text, Call, Email, or Scan the QR Code

Behind the Scenes of a Winning Home Sale
10 Critical Power Moves Your Listing Agent Should Be Making

(But Most Don’t)

The Savvy Sellers Pricing Guide
How to Avoid the #1 Mistake That Costs Homeowners Thousands

6 Must-Ask Questions When Interviewing a
Real Estate Agent

Don’t Just Hire an Agent — Hire the Right One

Front to Back: The Ultimate Curb Appeal Playbook
Simple Touches That Add Value and Attract Buyers Fast

© 2025-2026 Dean Rinker. All rights reserved.
No part of this publication may be copied, shared, or reproduced without permission

from the author, except for brief quotes used in reviews or articles.
This content is for educational use only. Results may vary.

Don’t Leave Money on the Table.
Read These Before You List
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A Personal Note
from Dean Rinker
When it comes time to sell, you deserve more than just a sign in the
yard. You deserve a trusted partner who knows how to prepare your
home, position it in the market, and negotiate the strongest results on
your behalf. I have spent more than 25 years guiding homeowners
through this process, and during that time I have helped nearly one
thousand families make smooth, profitable moves.

My role is simple: take the stress off your shoulders, give you clear
direction, and make sure the preparation you put in pays off. I know
the local market, I know how buyers think, and I know what it takes to
get your home sold quickly and for top dollar. When you are ready, I
would be honored to put my experience, my systems, and my
commitment to work for you, so you can move forward with
confidence and peace of mind.

DEAN RINKER | Heirloom Properties | 916.508.5353 | dean@deansellsfast.com | ©2026 All Rights Reserved



Full Current Market Analysis

Staging & Presentation Blueprint

Buyer Psychology Review

Competitive Positioning Report

High-Return Selling Strategies

Timing & Pricing Strategy

Pinpoint your home’s true market position using
real data — not guesses or online estimates.

Room-by-room and curb appeal tips to make
your home photo-ready and irresistible to buyers.

Know exactly what today’s buyers want and
how to make your home their first choice.

See how your home compares to others and
where you can stand out to get stronger offers.

Smart improvements and marketing moves
to add thousands to your bottom line.

The best time and price to list for maximum
interest, multiple offers, and top dollar.

Every week you wait could mean more
competition, less buyer interest, and
thousands lost in equity. The EquityMAX
Market Positioning Assessment reveals
exactly where your home stands, how to
outshine competing listings, and the
smart moves that can drive multiple offers
fast. Don’t risk sitting stale, price drops, or
giving buyers the upper hand; get the
data, strategy, and edge to sell for top
dollar before your advantage disappears.

Thinking About Selling?

Your Competitive Edge

EquityEquityMAXMAX
MarketMarket
PositioningPositioning
AssessmentAssessment

EquityMAX
Market
Positioning
Assessment

Dean Rinker, Realtor, Real Estate Advisor Since 2000 DeanSellsFast.com

916-508-5353
dean@deansellsfast.com

Book Yours
Today!

Protect every dollar of equity

Outshine competing listings

Attract multiple, strong offers

Sell faster with more leverage

Avoid price drops and buyer lowballs

Our Complimentary

Absolutely No Obligation



WANT MORE?WANT MORE?WANT MORE? 09

Selling Your Home Within the
Next 12-18 Months?

Introducing the

EquityMAX
Accelerated Home Selling System

The Smarter, Faster, More Profitable Way to Sell

What if there was a system designed not just to list your home — but to launch it with
precision, attract serious buyers fast, and protect every dollar of your hard-earned equity?

EquityMAX isn’t a one-size-fits-all service. It’s a strategic, accelerated selling system
engineered to get you better results in less time — no fluff, no guesswork, and no leaving
money on the table.

Here's a glimpse of what makes it different:

🚀 Launch-Ready Marketing That Grabs Attention — Fast: Your home hits the   
     market like an event, not an afterthought.
🧠 Buyer Psychology Meets Strategic Pricing: We don’t just set a price — we create  
     demand, urgency, and competition, which can lead to higher offers.
📈 Weekly Insights + Real-Time Adjustments: You’ll never wonder what’s 
      happening — we track, tweak, and respond to the market in real time.
🤝 Negotiation Power That Works for You — Not Against You: Every step is 
     designed to protect your position, your terms, and your profits.
🧭 Tailored Tactics for Every Home and Market: Whether it’s a starter home or a 
      showstopper, your strategy is built for your goals and not someone else’s
      template.
🛡️ A Selling Experience That Feels In Control — Not Out of Hand: With a clear plan, 
     expert guidance, and consistent updates, you’re never left guessing or stressing.
🎯 Results That Speak Louder Than Promises: Faster sales. Higher offers. Fewer 
      surprises. It’s not luck—it’s the EquityMAX system in action.

Curious what your home could sell for — and how fast?
Let’s talk. The first move costs you nothing — but waiting might.

EquityMAX: Because your home deserves more than a listing. It deserves a strategy.
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RAVING FANSRAVING FANSRAVING FANS
Take a look of what just a few
of Dean’s hundreds of sellers
have to say...

Dean’s professionalism, expertise and
empathy were so valued in the sale of
our home.  This is the second home
transaction we have had with him and
will be the first person we will call
should we be in need of a Realtor in
the future.          Rating: ⭐⭐⭐⭐⭐

Cynthia L.
Dean was a true professional from
start to finish and kept us well
informed all through the process by
answering any questions that we had
and also a great negotiator by
getting us way over asking price.  
                          Rating: ⭐⭐⭐⭐⭐

David R.
He recently helped me sell my house
and got significantly over asking
price! I have used Dean several times
now and each time he has made the
process a breeze. Do yourself a favor
and give him a shot if you are in need
of a Realtor.      Rating: ⭐⭐⭐⭐⭐

Josh H.

Dean was a reassuring presence in
our recent sale. He explained
everything clearly throughout the
process and was always available to
answer any questions. I would
recommend Dean for anyone looking
to sell or buy.     Rating: ⭐⭐⭐⭐⭐

Donald E.
Dean went above and beyond what
we expected, helping us navigate
some challenging issues and being
supportive in ways we could not have
expected. May you all be so lucky to
have a real estate professional such
as Dean.            Rating: ⭐⭐⭐⭐⭐

Joyce M.
You will not go wrong if you go with
Dean & Heidi Rinker—hard working,
honest, and always responsive to
questions, phone calls, and text
messages. I couldn’t give them a
better recommendation! 
                           Rating: ⭐⭐⭐⭐⭐

Dean K.

He's an excellent agent and always
looks after his client's needs first. He
was also there for every inspection,
assessment, and even to make sure my
carpet installation happened well as I
was moving from out of state!
                           Rating: ⭐⭐⭐⭐⭐

Mark R.
Dean Rinker has been our real estate
agent as a buyer and a seller. He is
knowledgeable, understanding,
honest, fun, and extremely thorough.
We highly recommend Dean & Heidi
for buying or selling a home. 
                           Rating: ⭐⭐⭐⭐⭐

Tracy R.
Working with Dean on the sale of our
home was a pleasure. Dean
understands that a Realtor is not only
an advocate/advisor but also an
educator, and in those stressful times, 
a psychologist. Highly recommended.
                              Rating: ⭐⭐⭐⭐⭐

Mike L.

and many more...
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Real Estate Results Without the Runaround
With over 25 years of experience helping homeowners sell with
confidence, Dean Rinker isn’t just another agent — he’s a
strategic partner committed to your bottom line.

Dean understands what today’s sellers want: a faster sale, a
smoother process, and top dollar without the stress. That’s why
he created the EquityMAX Accelerated Home Selling System; a
proven plan designed to unlock buyer demand, drive up offers,
and keep your equity protected at every turn.

Why Sellers Choose Dean:
✅ Local expertise with a no-nonsense strategy: From
pricing to presentation, Dean knows what works in today’s
market, and what doesn’t.
✅ A calm, confident guide, not a pushy salesperson: You'll
never feel rushed or left in the dark. Dean keeps you
informed and in control.
✅ Obsessed with results, not just promises: Dean's track
record speaks for itself — with homes sold faster and for
more money, even in shifting markets.

Whether you’re upsizing, downsizing, or just ready for a change,
Dean makes sure you don’t leave a single dollar on the table.

“I don’t just list homes. I position them to win.” — Dean Rinker

DEAN RINKERDEAN RINKERDEAN RINKER
The Agent Other
Agents Call for Advice.
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	25 COMMON QUESTIONS (AND STRAIGHT ANSWERS) EVERY HOME SELLER WANTS TO KNOW

	A PERSONAL NOTE FROM ME
	GENERAL SELLING QUESTIONS
	1. How much is my home worth? Your home’s value depends on recent comparable sales, current market demand, location, and condition. Online estimates are a rough guess, but a professional market analysis gives you a true picture of what buyers are willing to pay today.
	2. How do you determine the right listing price? We look at recent sales of similar homes, current inventory, and buyer demand. Pricing too high can scare off buyers, while pricing correctly often leads to stronger offers and sometimes even bidding wars.
	3. How long will it take to sell my home? Average timelines vary by market. Some homes sell in days, others in weeks or months. Pricing, condition, and demand all play a role. My goal is always the shortest time with the strongest price.
	4. When is the best time to sell? Spring and summer usually bring more buyers, but people buy homes year-round. The best time is when you are ready and we can position your home competitively.
	5. Should I sell before buying my next home? It depends on your financial situation and comfort level. Some sellers prefer to sell first for certainty, while others buy first if they qualify. We can review options like bridge loans or rent-backs.
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	COSTS AND COMMISSIONS
	6. How much are real estate commissions? Commissions vary, but they are typically a percentage of the sale price and paid from your proceeds at closing. I’ll explain exactly how it works up front.
	7. Are commissions negotiable? Yes. That said, commissions fund marketing, advertising, and professional service that helps you net more money in the end. Cutting commission often reduces exposure and results.
	8. What other fees should I expect when selling? Typical fees include escrow/title charges, county transfer taxes, and potential HOA dues. I’ll provide an estimated net sheet so you know what to expect.
	9. How much will I actually walk away with after the sale? This depends on your mortgage payoff, commissions, and closing costs. I’ll prepare a seller’s net sheet that breaks it down clearly before we list.
	10. Do I need to pay closing costs as a seller? Yes, but they’re different from a buyer’s. Your portion usually includes commissions, title, and escrow. Buyers typically pay for their loan costs.
	Dean Rinker | Heirloom Properties | 916.508.5353 | dean@deansellsfast.com | Lic # 01300527

	PREPARING YOUR HOME
	11. What should I do to prepare my home before listing? Declutter, deep clean, and handle small repairs. First impressions matter, so curb appeal is key. I’ll provide a custom prep checklist for your home.
	12. Do I need to make repairs or upgrades before selling? Not always. Some small fixes pay off, others don’t. I’ll recommend only what’s worth it for your situation.
	13. Should I stage my home, and how much does staging cost? Staging helps buyers picture themselves living there, which usually leads to faster sales and higher offers. Costs vary, but often pay for themselves in your sale price.
	14. How important are professional photos and marketing? Very. Most buyers see your home online first. Professional photos, video, and marketing make sure your home stands out and attracts serious buyers.
	15. Do I need an inspection before putting my home on the market? It’s optional, but can be smart. A pre-inspection can uncover issues early, build buyer confidence, and prevent surprises later.
	Dean Rinker | Heirloom Properties | 916.508.5353 | dean@deansellsfast.com | Lic # 01300527

	THE SELLING PROCESS
	16. How do showings and open houses work? We’ll schedule times that work for you. The goal is to give buyers easy access while protecting your privacy. Open houses can bring lots of buyers through quickly.
	17. What happens if my home does not sell right away? We’ll review feedback, market conditions, and pricing. Adjustments to price, marketing, or condition often solve the issue.
	18. How will you market my home to buyers? Through a mix of online exposure, social media, professional photography, open houses, networking, and the MLS. The more visibility, the more offers.
	19. How will I be kept updated throughout the process? I’ll keep you updated on showings, buyer feedback, and market activity through calls, texts, or emails—whatever works best for you.
	20. What is the difference between pre-qualified and pre-approved buyers? Pre-qualified means a lender gave them an estimate. Pre-approved means the lender verified income and credit, so their offer is stronger.
	Dean Rinker | Heirloom Properties | 916.508.5353 | dean@deansellsfast.com | Lic # 01300527

	OFFERS, NEGOTIATIONS, AND CLOSING
	21. How do I evaluate multiple offers? We’ll compare not just price, but also terms, contingencies, and financing strength. Sometimes the best offer is not the highest one.
	22. What if the buyer’s inspection finds problems? Buyers may request repairs or credits. We can negotiate what makes sense, or sometimes simply say no. Every situation is unique.
	23. What happens if my home does not appraise for the offer price? The lender may only finance the appraised value. We can appeal, ask the buyer to pay the difference, renegotiate, or cancel depending on terms.
	24. How quickly can we close once we accept an offer? Most closings take 30–45 days. Cash buyers can close faster. Timing depends on the buyer’s financing and title work.
	25. What happens after we accept an offer? We move into escrow. The buyer finalizes financing, completes inspections, and clears contingencies. Once complete, we sign closing documents and you receive your funds.
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	FROM MY EXPERIENCE TO YOURS
	Selling your home is more than a transaction, it is a transition to the next chapter of your life. The decisions you make along the way will have a lasting impact on your finances, your timeline, and your peace of mind.
	Over the past 25+ years I have helped nearly 1,000 homeowners navigate this journey successfully. I know the challenges sellers face, and I have developed strategies that consistently deliver results. That experience is the foundation of my EquityMAX Accelerated Home Selling System, a proven approach that combines smart pricing, professional marketing, and buyer psychology to help you sell faster, attract stronger offers, and keep more of your hard-earned equity.
	This guide was designed to answer the most common questions you may have, but remember: every home, every seller, and every market is unique. That is why I created my EquityMAX Service Packages. Each package offers a different level of marketing, support, and commission, giving you the flexibility to choose how your home is positioned while knowing every option is built to protect your equity.
	My commitment is simple: to help you sell your home for the best possible price, in the shortest amount of time, with the least amount of stress. Add in my Easy-Exit Guarantee and you can move forward with complete confidence. If I am not delivering, you are free to walk away.
	When you are ready to move forward, I would be honored to guide you through the process. With the right strategy we can turn your questions into clarity, your uncertainty into confidence, and your sale into a true success story.
	👉 Call/text Dean Rinker at 916-508-5353 or email at dean@deansellsfast.com
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	A Personal Note
	from Dean Rinker
	When it comes time to sell, you deserve more than just a sign in the yard. You deserve a trusted partner who knows how to prepare your home, position it in the market, and negotiate the strongest results on your behalf. I have spent more than 25 years guiding homeowners through this process, and during that time I have helped nearly one thousand families make smooth, profitable moves.
	My role is simple: take the stress off your shoulders, give you clear direction, and make sure the preparation you put in pays off. I know the local market, I know how buyers think, and I know what it takes to get your home sold quickly and for top dollar. When you are ready, I would be honored to put my experience, my systems, and my commitment to work for you, so you can move forward with confidence and peace of mind.
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	Full Current Market Analysis
	Every week you wait could mean more competition, less buyer interest, and thousands lost in equity. The EquityMAX Market Positioning Assessment reveals exactly where your home stands, how to outshine competing listings, and the smart moves that can drive multiple offers fast. Don’t risk sitting stale, price drops, or giving buyers the upper hand; get the data, strategy, and edge to sell for top dollar before your advantage disappears.
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	Buyer Psychology Review
	Competitive Positioning Report

	Your Competitive Edge
	Protect every dollar of equity Outshine competing listings Attract multiple, strong offers Sell faster with more leverage Avoid price drops and buyer lowballs
	High-Return Selling Strategies
	Timing & Pricing Strategy
	Book Yours Today!

	916-508-5353 dean@deansellsfast.com
	Absolutely No Obligation
	Dean Rinker, Realtor, Real Estate Advisor Since 2000
	DeanSellsFast.com



	WANT MORE?
	Selling Your Home Within the Next 12-18 Months?
	Introducing the EquityMAX Accelerated Home Selling System The Smarter, Faster, More Profitable Way to Sell


	RAVING FANS
	Take a look of what just a few of Dean’s hundreds of sellers have to say...
	Cynthia L.
	David R.
	Josh H.
	Donald E.
	Joyce M.
	Dean K.
	Mark R.
	Tracy R.
	Mike L.

	and many more...
	916.508.5353 | dean@deansellsfast.com | DeanSellsFast.com


	DEAN RINKER
	The Agent Other Agents Call for Advice.
	Real Estate Results Without the Runaround With over 25 years of experience helping homeowners sell with confidence, Dean Rinker isn’t just another agent — he’s a strategic partner committed to your bottom line.
	Dean understands what today’s sellers want: a faster sale, a smoother process, and top dollar without the stress. That’s why he created the EquityMAX Accelerated Home Selling System; a proven plan designed to unlock buyer demand, drive up offers, and keep your equity protected at every turn.
	Why Sellers Choose Dean:
	✅ Local expertise with a no-nonsense strategy: From pricing to presentation, Dean knows what works in today’s market, and what doesn’t.
	✅ A calm, confident guide, not a pushy salesperson: You'll never feel rushed or left in the dark. Dean keeps you informed and in control.
	✅ Obsessed with results, not just promises: Dean's track record speaks for itself — with homes sold faster and for more money, even in shifting markets.
	Whether you’re upsizing, downsizing, or just ready for a change, Dean makes sure you don’t leave a single dollar on the table.
	“I don’t just list homes. I position them to win.” — Dean Rinker
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